/\

Ocean Geoloop

N—

Ocean Geol.oop

Company Presentation
Capital Deployment & Business Case | June 2026



/
DISCLAIMER o

Disclaimer and important information

IMPORTANT INFORMATION

This presentation and its appendices (the "Presentation") has been produced by Ocean GeolLoop ASA (the "Company" and, together with its subsidiaries, the "Group") solely for information purposes. By attending a meeting where
this Presentation is made, or by reading the Presentation slides or by otherwise receiving this Presentation or the information contained herein, you agree to be bound by the following terms, conditions, and limitations:

This Presentation does not constitute an offer to sell or a solicitation of an offer to buy, or a recommendation regarding, any securities of the Company. Any failure to comply with the restrictions set out herein may constitute a
violation of applicable securities laws or other regulations. For the purposes of this notice, "Presentation” means and includes this document and its appendices, any oral presentation given in connection with this Presentation, any
question and answer session during or after such oral presentation, and any written or oral material discussed or distributed during any oral presentation meeting.

No representation, warranty or undertaking, express or implied, is made by the Company, its affiliates or representatives as to, and no reliance should be placed on, the fairness, accuracy, completeness or correctness of the
information or the opinions contained herein, for any purpose whatsoever. Neither the Company nor any of its affiliates shall have any responsibility or liability for any loss arising from any use of this Presentation or its contents or
otherwise arising in connection with this Presentation.

This Presentation speaks as of the date hereof. All information in this Presentation is subject to updating, revision, verification, correction, completion, amendment and may change materially and without notice. None of the
Company, its affiliates or representatives undertake any obligation to provide the recipient with access to any additional information or to update this Presentation or any information or to correct any inaccuracies in any such
information. The information contained in this Presentation should be considered in the context of the circumstances prevailing at the time and has not been, and will not be, updated to reflect developments that may occur after
the date of this Presentation. These materials do not purport to contain a complete description of the Company or the market(s) in which the Company operates.

The contents of this Presentation are not to be construed as financial, legal, business, investment, tax or other professional advice. Each recipient should consult with its own financial, legal, business, investment and tax advisers as
to financial, legal, business, investment and tax advice. The recipient acknowledges and accepts that it will be solely responsible for its own assessment of the Company, the market, the Company's market position, the Company's
funding position, and the potential future performance of the Company's business and the Company's ordinary shares.

This Presentation contains forward-looking information and statements relating to the business, financial performance, and results of the Company and/or industry and markets in which it operates. Forward-looking statements
are statements that are not historical facts and may be identified by words such as "aims", "anticipates”, "believes", "estimates", "expects"”, "foresees", "intends", "plans”, "predicts", "projects"”, "targets", and similar expressions.
Such forward-looking statements are based on current expectations, estimates and projections, reflect current views with respect to future events, and are subject to risks, uncertainties, and assumptions. Forward-looking
statements are not guarantees of future performance and risks, uncertainties and other important factors could cause the actual results of operations, financial condition and liquidity of the Company or the industry to differ
materially from the results expressed or implied in this Presentation by such forward-looking statements. No representation is made that any of these forward-looking statements or forecasts will come to pass or that any forecast

result will be achieved, and you are cautioned not to place any undue influence on any forward-looking statement.

This Presentation, and the information contained herein, does not constitute or form part of, and is not prepared or made in connection with, an offer or invitation to sell, or any solicitation of any offer to subscribe for or purchase
any securities of the Company and nothing contained herein shall form the basis of any contract or commitment whatsoever. This Presentation is not a prospectus and has not been reviewed or approved by any regulatory
authority, stock exchange or market place. The distribution of this Presentation or other documentation into jurisdictions other than Norway may be restricted by law. Persons into whose possession this Presentation comes should
inform themselves about and observe any such restrictions. This Presentation is not for distribution, directly or indirectly, in or into the United States (including its territories and possessions, any State of the United States and the
District of Columbia), Canada, Australia Hong Kong, the United Kingdom or Japan, or any other jurisdiction in which the distribution would be unlawful.

By accepting these materials, each recipient represents and warrants that it is able to receive them without contravention of an unfulfilled registration requirements or other legal or regulatory restrictions in the jurisdiction in which
such recipients reside or conduct business. This Presentation is subject to and governed by Norwegian law, and any dispute arising in respect of this Presentation is subject to the exclusive jurisdiction of Norwegian courts with Oslo
District Court as exclusive legal venue.



EXECUTIVE SUMMARY

/
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From Carbon Capture to Energy Regeneration \

GEN 1- December 2024 GEN 2 - July 2025 GEN 3 - Mid 2026

Capture c-Pump e-Loop (COOL)

~2 0 o ~2 5 Regenerates energy
kWh/tonne kWh/tonne net3 from waste heat
*  Water-based absorption ¢ >80% cut in net electricity demand * Produces cooling as output
e Third-party verified by SINTEF! * SINTEF study with Energi Teknikk? * To be third party verified in 2026
* ~5xbetter than amine? * Regenerates energy separate * Produces cooling independent of
from Carbon capture Carbon Capture

One core architecture - Ocean principles - multiple applications
Same core thermodynamic system invented by Hans Gude Gudesen

Now fo be commercialized through COOL for data centfers and industrial applications

Future: e-Loop aims tfo enables electricity generation, completing the energy loop innovation

3 Note 1) SINTEF third-party verification, 13 December 2024, Note 2) Based on Company amine benchmark of ~1,000 kWh-equivalent/tonne. Note 3) Ocean GeolL.oop technology update (c-pump/SINTEF study), 10 July 2025



EXECUTIVE SUMMARY
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Captured’s three assets de-risk and accelerate COOL \

R&D LAB DIGITAL PLATFORM PILOT PLANT

Dedicated lab Digital platform Autonomous pilot2

~USD 3m 24[7 .o 3,000+....

* Inside SINTEF’s CO, lab, *« Remote control, cloud data, real- » Stable on real industrial flue gas
Trondheim! time analytics + TRL 6 reached® — advancing

* Open to industrial partners for *  Productized, integrated into toward commercial deployment
pre-investment testing customer offerings « Same ambition for COOL

* COOL bench size prototype test *  Same ambition for COOL
done - Full size prototype ready
Q22026

Same lab, same digital knowhow, same operating discipline — now targeting a USD 24bn* cooling market

4 Note 1) R&D Center located at SINTEF Industry Trondheim, Note 2) Autonomous pilot at Norske Skog Skogn, Note 3) Per Ocean GeolL.oop technology roadmap, Note 4) Fortune Business Insights, Global Industrial Cooling System Market Report, 2026



OGL PARENT COMPANY — PIVOTING TO MOVE WITH THE MARKET
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Focused Structure. Clear Accountability. Fit for purpose funding \
Ocean GeolLoop ASA

Parent company, listed on Euronext Growth Oslo!

Cool AS

Primary growth engine
Cooling solutions for data centers

70% owned?
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, » To capitalize on our exclusive license to

I best-in-class technology?, we see data

: center cooling as an excellent near-term
i opportunity for Ocean Geoloop.
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» Data centers are a highly commercialized
market facing a multi-dimensional cooling
crisis due to power and water usage

» We provide an excellent value proposition
for data centers in terms of both cost
savings and efficiency

NEAR-TERM FOCUS

Captured AS

Strategic partner sought
Carbon capture technology

100% owned

Captured is being scaled down through a
transition period to preserve the
validated technology and assets

OGL is seeking a strategic partner to
fund or acquire the technology and take it
forward

Validated technology, industrial pilot and
SINTEF installation transfer to COOL
where relevant

TRANSITION & PARTNER
SEARCH

Energi Teknikk AS

Industrial execution platform

Hydropower turbine design,
manufacturing & service

67% owned*

» Well-established engineering platform
with solid turnover providing near-term
revenue visibility due to strong backlog

» Industrial execution experience and know-
how transferable to cooling division

ESTABLISHED REVENUE
GENERATOR

Note 1) Established by Gudesen 2021, Note 2) Established by Gudesen in 2026 - Gudesen holds 30%, Note 3) COOL holds an exclusive license to Gudesen's technology for industrial cooling, Note 4) E.T. Holding AS holds remaining
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Infroducing COOL

Displacing industrial cooling for data
centers and beyond




THE DATA CENTER CHALLENGE

Data centers face a critical, multi-dimensional cooling crisis

Internal Drivers:

Operating cost: historically data center cooling has averaged

40%' of all power costs;

Productivity loss: thermal limits require throttling of output;

power to cool takes away from power to compute

External Drivers:

Power and water scarcity: drives conflict among
stakeholders, results in costly, sub-optimal systems

Noise pollution and emissions: conflict with sustainability
positions, risk to license to operate, reputation

Note 1) U.S. Department of Energy, "DOE Announces $40 Million for More Efficient Cooling for Data Centers," 2023;

*Reuters Ve Busiewss Muhits . Sasicabiity v Lagely Commentary v Tachnalogy v Imestigations  Mc

Tech giants' indirect emissions rose 150%
in three years as Al expands, UN agency
says

data centre

10 July 202" Share =) Save []

4l Michelle Fleury & Nathalie Jimenez

ECONOMIC DEVELOPMENT & THE WEST

Thirsty for power and water, Al-
crunching data centers sprout
across the West

A I I S D RA I N I NG Wi:‘h promlises'oszbs alnd Eopes f(;r ta): breaks, sehrver ff)rms afre
reshaping local grids, plumbing, and politics. Are they a boon for
WATER FROM AREAS communities, or a burden?
T H A T N E E D I T M 0 S T By Felicity Barringer - April 8, 2025



COOLING DISPLACED
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Industrial cooling is an existing market awaiting displacement \

2025 by Application* Segment

. . . 5
Industrial Petrochemical Others Distribution
~ n Manufacturing Processing
$2.433m

$6.599m $2.707m Water
Global Market (2025)!

22% . ©

Generation
capacity demand CAGR $2.393m
in data centers (2025-2030)2

Evaporative

o Data Center
1 O — 4 O / $ 3.494m Oil & Gas Pharmaceuticals
O Refining

$2.000m

of total power used for cooling SR —
In various industry cases? Y

Note 1, 4, 5) Fortune Business Insights, Global Industrial Cooling System Market Report, 2026; Note 2) McKinsey, "Beyond compute: Infrastructure that powers and cools Al data centers," October 2025; Note 3) U.S. Department of
Energy, "DOE Announces $40 Million for More Efficient Cooling for Data Centers," 2023
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DATA CENTER COOLING OVERVIEW o
Data Center Cooling: Cost saving for existing market and strategic enabler \
for Hyperscalers
4500 REGIONAL TOTALS
-I 2 40 O 4000 North America 4,170 34%
Opera |onc1I data centers globally 3500 Asia-Pacific 3,650 29%
Europe 3,180 26%
3000
Latin America 775 6%
-~ o 2500 ) i
(o) ME & Africa 625 5%
Under 5 MW — primary target for 2000 Total 12,400
modular cooling
1500
KEY INSIGHT
~1500 1000 5MW and 50MW+
500 || . 5MW high existing base that can be retrofitted
50MW+ Al is driving a surge in the
demand for large data centers - 0 50MW+ COOL value propositionis as a strategic
Cool is a strategic enabler North Europe Asia- Latin ME & enabler - solving the main issue which is access to
America Pacific America Africa power (not the cost of power, meaning we should be

able to keep our power cost advantage as profit)
Small / Edge (<5 MW) ® Medium (5-50 MW) ® Hyperscale (>50 MW)

Al boom is driving a surge in large data centers , Hyperscalers at 50+ MW each - access to power is their bottle neck for growth - Cool helps solve this -

Q Source: Fortune Business Insights, Global Industrial Cooling System Market Report, 2026



COOLING REIMAGINED
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COOL'’s technology challenges conventional HVAC technology \

zero operating emissions
Power usage ‘ » f » ‘
* Finite water-use through a closed- and emissions
loop system helps license to operate Water usage ‘ f ‘ » ‘
* Location-agnostic - effective in arid Energy/water ‘ f f » ‘
and moist climates nexvs
Technical ‘ f f @ @
* Low capex - designed using off-the- limitations
shelf parts and delivered in container Capital costs ‘ ‘ ' | |
+ Estimated >90% OPEX reduction? Operating &
maint. costs ‘ f »

10 Note 1) Specific to hyperscale data centers - on rack cooling; opportunity to complement and/or integrate, Note 2) When compared to conventional technology costs in water, energy, and maintenance

Forward-looking — see disclaimer on page 2



DATA CENTER COOLING OVERVIEW
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Novel tech targets the server; COOL targets the building system \

MARKET FORECAST
McKinsey projects ~$220bn of cumulative
Cooling equipmenf Spend 2025_2030’ with What COOL replaces Cooling Distribution Unit

sends cooled liquid to server racks

heat rejection alone growing from $3-5bn to
$12-14bn (30-35% CAGR).

Source: McKinsey & Company, October 2025

Cooling Tower
Rejects heat to the

atmosphere Chiller

Cools water using

electricity (compressor)

Cooling is no longer a utility — it is becoming
one of the most strategic decisions in the
design of Al infrastructure.

Power Usage Efficiency (PUE)

* COOL reduces facility power usage (cooling
equipment, facility HVAC), freeing capacity for

compute WS

Water Usage Efficiency (WUE) CONDENSER WATERSYSTEM

*  COOL replaces water-heavy Server Racks
evaporative/hybrid systems, cutting cost and 60-75% of facility power - thermal

supporting sustainability goals limits constrain compute

¢ Heat removed via cooling loop >




COOLING REIMAGINED
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COOL’s design reduces HVAC' system cost, improves use of space \

*  Conventional chillers integrate with the building HVAC system to eject heat
* COOL is self-contained, reducing HVAC costs in the system
*  Our system reduces non-value-add space and capital cost

Simplified drawing of Simplified drawing of COOL flow
conventional chiller i of cooled fluid
flow of cooled fluid (conventional process eliminated)

Compressor — D

Return to COOL at warmer

Return to Chiller at temp from servers

ambient temp

Return to Chiller at warmer
temp from servers

Condenser

Flow to Server Cooling System Flow to Server Cooling System

(DLC, CRAC, CRAH, etc.) P (DLC, CRAC, CRAH, etc.)

<
Flow to Cooling Tower

to reject heat
e

..............................................................................................................................................................................................................................................

12 Note 1)) Heating, Ventilation, and Air Conditioning




EXECUTIVE SUMMARY

Displacing industrial cooling — powered only by waste heat

COOL disrupts a $24bn’ global market where power and water consumption have been faken for granted

THE PROBLEM

. Cooling consumes up to 40% of data center power costs

. Annual OPEX =~ 25% of installed capital — every year

. Water permits deniedin water-stressed regions

. Thermal throttling cuts compute output, not cooling demand

OUR SOLUTION

COOL BRIXis a modular, container-sized cooling unit that uses
waste heat as its only energy source — no electricity, no fossil
fuel, no open-loop water consumption.

. Closed-loop system — zero operating water

. Standalone unit — same footprint as incumbent chillers

. Location-agnostic — arid or humid climates

. Estimated >90% OPEX reduction vs. conventional cooling
TECHNOLOGY

COOL is based on inventions made by company founder,
Hans Gude Gudesen. Contributions from SINTEF — one of
Europe's largest independent research organizations, in the
piloting phase.

MARKET OPPORTUNITY

THE RAISE TO FUND COOL

$24bn 22% NOK20m

Global industrial CAGR in data center
cooling market (2025) cooling segment

Use of funds: Commercialization of the
cooling segment

Primary beachhead: Data centers are capital-rich, strongly
incentivized, and underserved by current cooling solutions

COMPETITIVE EDGE: COMPUTE POWER LEADERSHIP

Low

hevron New Energies, Johns Hopkins / Thunderbird
Electricity High Net-Zero

Viggo Iversen - Interim CEO
NVE

wateconmen Nee Moderate 7 /ENOVA/Proneo; 25 yrs renewable energy

Jan Arne Berg - CCO
GM Aker/Kvcerner; 30 yrs construction

10-yr TCO $6.1M ~$5M $1.4-1.6M Ole Magnus Svarva - Product Lead
Kongsberg Group; 25 yrs engineering

Sales Price $1.6-1.9M $2.1-2.5M <$1.2MM

ILLUSTRATIVE BUSINESS MODEL

Profit sharing service model (CSC2 as example):
Per-unit price of the delivered service and/or savings
4 large (50 MW) projects ~ USD 40-72M EBITDA.

Note 1)) Fortune Business Insights, Global Industrial Cooling System Market Report, 2026, Note 2) Cooling Service Company

Forward-looking — see disclaimer on page 2
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TECHNOLOGY OVERVIEW

COOL challenge conventional cooling

Thermodynamic-driven cooling instead of mechanical work - no electrical input

Cooling is driven by pressure and temperature changes in the fluid, not mechanical compression.
This removes the need for energy-intensive compressors and reduces system complexity

» Absorbed heat is converted into mechanical energy

Waste heat as the only energy source

The system uses only waste heat to drive rapid cooling. By shifting the fluid across pressure-
dependent boiling points, the system converts thermal energy into effective cooling capacity

Hydrothermal phase change enables rapid heat extraction

Pressure shifts trigger instant evaporation in the fluid. This absorbs heat quickly through latent
heat, increasing the cooling speed

Closed-loop fluid architecture with zero leakage of heat or water

The system operates in a sealed loop where the working fluid is continuously recirculated and
reconditioned. No evaporation loss, no wastewater generation, and zero make-up fluid
requirements. Ensures stable performance and high thermal efficiency. No waste heat or water is

released into the environment
Compact, modular design with low capital intensity - no moving parts

The system avoids bulky compressors and cooling towers. Units are compact and modular, which

reduces installation cost and simplifies scaling. Significantly lowers upfront investment and shortens
payback time.

Individual units can be delivered as mass-produced, stackable 20-foot container modules

# X, Fluid flow direction
. Pressure valve

v Proprietary technology - release bubbles creates asymmetry in the loop - creating a very fast and cost-efficient cooling effect




GO TO MARKET STRATEGY

Commercial Roadmap to First Revenue

Norway-first pilot strategy accelerates development; US market entry in parallel

® ® o [ [ >
2-3Q2026 4Q 2026 1Q 2027 2Q2027 3Q2027
1:1Scale Sub-Module Signing of initial Start construction First operational Secured
Ready for Testing commercial with commercial commercial unit partnerships with
partners partner first commercial

US customers

Forward-looking — see disclaimer on page 2
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VALUE CASE OF MORE COMPUTE o

Compute value materially exceeds electricity savings

COLOCATION PRICING BY MARKET (USD/kW/MONTH)' WHY THIS MATTERS FOR COOL BRIX

Singapore $390 $310-470 amg .
9w 33% additional capacity = new revenue
okye $ ’ *  A50MW project gains 16.5 MW of additional fillable capacity, generating approximately USD
39.6m in annual gross revenue at an average colocation price of $200/kW/month
N. Virginia $215
PR — Customer EBITDA uplift
US Average — $196 * A 50% DC EBITDA2 margin yields USD 19.8m in incremental annual customer EBITDA uplift
|
| Pricing as a fraction of value
Sydney $178 $140-215
COOL can be priced as a fraction of total customer value created, including both savings & compute
uplift
Atlanta _ $170 $160-180

Source: CBRE Global Data Center Trends, Q12025. Wholesale 250-500 kW.

Electricity savings support the business case — compute uplift further sfrengthens customer willingness fo pay

Note 1) CBRE Global Data Center Trends, Q12025. Wholesale 250-500 Kw, Note 2) Based on Equinix adj. EBITDA margin (49%) and hyperscale benchmarks (50%+), however, customer must invest in server hardware fo capture
compute uplift.

16



VALUE TEST CASE - MORE COMPUTE

(o BN

COOL BRIX - More Compute. Same Power Infrastructure

1.5 MW Data Center - 500T modular cooling unit (standard size cooling unit) * Unit Price: <$1.2M !

EFFECTIVE COMPUTE CAPACITY (MW-EQUIVALENT)

WITH COOL BRIX

2.0 MW

Effective Compute Capacity

MW-equivalent compute output
1.5 MW = total facility power (fixed). Cooling

uses 10-40% of power; 25% assumed. Reducing cooling

frees power for compute: 1.125> 1.5 MW = +33%

PATH A — SAVE PATH B — GROW PATH B — CUSTOMER PROFIT

~$131,000/yr $1.2m/yr $600,000/yr

1.5MW x 8,760h x $0.05 x 25% x 80% +500 kW x ~$200/kW/month x 12 $1.2m revenue x 50% EBITDA margin

KEY INSIGHT

PATH A Save ~$131k/yr electricity Electricity savings alone cover the license. Compute

COOL BRIX UP-FRONT PRICE 1 2 lift is the real prize — and all tomer to fill fr
PATH B +33% capacity > $600k/yr profit <$ 49 zzgcc'is,rye eal prize — and allows customer fofill freed

Payback: ~2 yr (Path B) to ~9 yr (Path A)

A 1.5 MW site with Cool Brix delivers the same put tput as a conventi

P

[ ~2.0 MW data center — without adding power infrastructure.

Note 1) Company research - price estimate based on most competitive alternative




VALUE TEST CASE - LARGE DATA CENTER (50 MW)

COOL - 4 Large Projects = estimated USD 40m EBITDA

/O\

0 50 MW DC Assumptions* @ Business Model [~® Financial Impact
Annual consumption 438 GWh PAYMENT MODEL EBITD°A MARGIN
Cooling Service Company 80 A
Electricity price USD 0.05/kWh EBITDA PER PROJECT

REVENUE ~USD 'Iom

Profit sharing based on unit value
Total annual cost USD 21.9m Based on 10-year contract (25% up front) NUMBER OF PROJECTS

4

UPFRONT FEE + ONGOING SHARE

TOTAL EBITDA
~USD 12m
Energy reduction (90%)  USD 4.95m/yr per project ~ U S D 40 m

Cooling share (25%) USD 5.5m

438 GWh x $0.05 =2 $21.9mtotallyr =»  25%cooling = $5.5m =) 90%savings = $4.95m/yr =? x10yr=~$49.5mvalve =3 25%upfrontfee=~$12.4m = 80%margin=$10m

Hlustrative; based on management estimates and assumptions. Actual results may differ materially.

Forward-looking — see disclaimer on page 2



ILLUSTRATIVE VALUATION STUDY

Potential significant value uplift

mmmm EBITDA (USDm) —@=EV @24x (USD m)

8640 VALUE ANCHOR
500 - r 9,000 * ~USD 20m annual compute EBITDA uplift
per 50 MW Data Center
450 1 - 8,000 - USD 60m over 3 years
400 - 4 PROJECTS 7 000 *  ~USD 4.4m annual electricity savings
$40m e8/TDA ~$1bn EV @24x ’ - USD13mover 3years
350 - —
E - VALUE CAPTURE
2 300 1 00 @ - COOL captures ~USD12m to USD 25m
2 ' 2 EBITDA per project.
:t’ 250 - x
o L 4,000 &
E 200 1 S Ecolab acquires CoolIT
W - 3,000 @ - Price USD 4.758
»  29xNTMEBITDA - 24x 2027 EBITDA
- 2,000
100 -
50 1 1,000 Vertiv Holdings Co
0 Lo « Mkt Cap: USD 112.58
0.001 0.0025 0.005 0.01 0.02 *  EV/EBITDA Trailing 12 month: 45.16x
Market Share (%) »  58% share price increase since 1 Feb 2026

Assumptions: ~USD 12m conservative EBITDA per 50MW project. EV: 24x current EBITDA (Ecolab/CoollT comparable).

Hlustrative; based on management assumptions. Actual results may differ materially.

Source: CBRE H2 2025, McKinsey Oct 2025, Equinix (DC margins), Refinitiv,
https://www.ecolab.com/news/2026/03/ecolab-to-acquire-coolit-systems-a-global-leader-in-advanced-liquid-cooling-for-next-gen-ai-data-ce
Forward-looking — see disclaimer on page 2
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CAPTURED AS - BEST IN CLASS TECHNOLOGY

/
O
Significant cost advantage - targeting below USD 5/tonne energy cost \

1100 ; : : : ,

s e

1000 [~

GOl Competitive landscape

800 +  Amine-based capture: ~USD 100/tonne energy
700 cost

—OGL process (all-electric)
600 —— Amine process (total)

3 *  OGL capture only (no c-Pump compression pump):
|=-=- Amine process (thermal)

Energy use per tonne CO, (kWh)

500, ~USD 20/tonne
400 + OGL target with c-Pump: below USD 5/tonne
energy cost
300
200
100
0 L 1 1 1 1 1 J
10 15 20 25 30 35 40

Flue gas CO, vol.%

Energy cost = electricity consumption x USD 0.10/kWh. OGL capture: ~200 kWh/tonne (SINTEF-verified); with c-Pump (compression pump): ~25 kWh/tonne net per SINTEF study, 10 Jul 2025 (~USD 2.5/tonne). Conservative target
retained at <USD 5/tonne. Amine benchmark: ~1,000 kWh-equivalent/tonne.




PRESERVE - CAPITALIZE - REFOCUS

Captured: phased scale-down to preserve technology value

Today

Scale-down
initiated

/
O
\

Preserve the technology and seek a strategic partner to fund or acquire it

® o ® o ® >
- - . - . Over time
Initiate transition Operational Capability transfer Wind-down .
Reduce to core feam handover Hand over know-how Remaining commitments Final closure
closed Entity dissolution or

Close active obligations

transfer

® ® o >
Package assets Outreach Transaction Close / \
IP, pilot data, SINTEF Engage potential Partner takes the lead Strategic partner to take the lead

docs

strategic partners

* Intellectual property
* Industrial pilot
* Pilot installation at SINTEF

N /
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CAPTURED AS — STRATEGIC PARTNER OPPORTUNITY o

Industry interest is growing — capital markets aren't yet, leaving real value \
for a strategic partner

CO, capture

capacity (Mtpa) EU ETS — PROVEN & STRENGTHENING
CCS PIPELINE! Price: EUR 85/t (2026E) > 100/t (2027E) > 126/t (2030E) 2
600 European Commission President von der Leyen (17 Mar 2026):
ETSis a "proven" tool — will not be dismantled *
o,
500 +23/° YOY 2026 ETS revision lowers free allowance benchmarks
400 CBAM — PROTECTING EUROPEAN INDUSTRY
Carbon Border Adjustment Mechanism — phasesin 2026 *
Covers cement, steel, aluminum, fertilizers (~54% of free ETS allowances)
300 Free allowances for CBAM goods end 2034 — makes CCS essential
200
UNDERLYING VALUE FOR A STRATEGIC PARTNER
Validated technology, industrial pilot, SINTEF installation — ready to deploy
100 Investor appetite for early-stage CCS is weak today; project pipeline keeps
growing
- - - Right partner gets a de-risked asset ahead of the FID wave
0
2018 2019 2020 2021 2022 2023 2024 2025
B In Operation B In Construction B Advanced Development Early Development

Note 1) GCCSI, Global Status of CCS 2025, Note 2) GMK Center / Real Economy Progress (Dec 2025), Note 3) Von der Leyen: Euronews, 17 Mar 2026. President of the European Commission, Note 4) CBAM: EC Economy & Finance;
Bruegel (2025). Carbon tariff on imports to level playing field, Note 6) CaptureMap (capturemap.no). EU-27 + Norway, UK, Iceland, Switzerland.
Forward-looking — see disclaimer on page 2




ENERGI TEKNIKK

Established Hydropower Platform

70+ years of turbine design and manufacturing heritage

Installed base: 260+ hydropower plants across Nordics
and select international markets

2025 revenue: NOK 203m
Order backlog ~NOK 150m providing near-term visibility

Full in-house capability: engineering, fabrication,
installation, and service

Budgeted positive EBITDA in 2026

PROXIMA
QHYWER HYDROTECH
R TUSSA i?} Kraftpartnar

Revenue (MNOK)

300 -

250 -

200 -

150 -

100 -

50 -

Service margin ~2x new sales margin

mm New Sales
mm Service

2023

CAGR 2022-24: 28%
231

2024

2025

/O\



APPENDIX




INTRODUCTION TO GUDE

/
Inventor-Led Platform: Track Record & Patent Portfolio O\

Gudesen has extensive patent portfolio filed across several technology domains.

These patents demonstrate the breadth and persistence of the inventor;
from optoelectronics and polymer memory to energy systems, subsurface
engineering and carbon capture.

~$300m =~$1.3bn 54 800+ 83

Sale of Fast web search division to FAST Acquisition High-Tech Companies R&D Projects University
Overture (2003) sold to Yahoo same year by Microsoft (2008) Founded / Co-Founded Across Career Collaborations

Company-stated statistics (54/800/83). FAST acquisition per Microsoft FY2008 annual report. | Ocean GeoLoop ASA | Euronext Growth Oslo (OCEAN) 26



Ocean Geol.oop Board of Directors

...supported by an experienced Board of Directors...

Picture

Experience

(o BN

Previous roles

Martha Kold
Monclair

Anders Onarheim

Ole Rogstad
Jorstad

Chairperson

Board
member

Board
member

+25 year of board experience from a broad range of listed and private companies

Founder and managing partner of MKOLD AS, and former CEO of Steinsvik Group and DeepWell

Extensive experience in strategy and business development, and a broad academic background with a doctor’s degree
in both technical and business strategical subjects

+30 years experience from international capital markets including 5 years with Goldman Sachs in London, 5 years with
Merill Lynch in New York and London, and CEO of Carnegie for 16 years

Former Board Member and CEO of BW LPG for 11 years

Broad experience from board positions in listed companies, currently chairman of the board at North Energy, and
board member of Reach Subsea

+30 experience from a range of companies and sectors, and is currently the CEO of his own investing company, K4
Invest

Former employers include KPMG, NOTAR, Veidekke Real Estate and others

Chairman of several companies in Trgndelag including ELMAN Group

KONGSBERG

edda wind &F ‘lév BWLPG

joldman

Merrill Lynch Sachs

?WW ‘lév BWLPG
kPmeg notar

‘Veidekke



Ocean Geoloop Leadership Team

/
O

Management with diverse and complementary expertise...

O

Name

Viggo
Iversen

Iver Bétvik

Jan Arne
Berg

Ole Magnus
Svarva

Lars Strem

Ove Lande

Katherine
(KC)
Littlefield

Role

CEO OGL
Interim CEO COOL

Interim CFO
OGL

Coo
COoOoL

CTO
COoOoL

Acting CEO
Captured

Ccco
OoGL

Active Board Member
COOL

Experience Previous roles
+25 years renewable energy experience from NVE, Enova SF and Proneo Served in several leadership and board Al
positions since 2007 S enova
Managed Roneo's advisory business providing business development and innovation services to +40 companies annually
Chief Operating Officer in Ocean GeolLoop since April 2021
Holds a Cand. Agric. in Resource Economics from the Norwegian University of Life Sciences proneo
+20 years across capital markets, energy and industrial sectors, with senior roles in corporate finance, investment
banking and asset management SISSENER W SIEMENS
Began his career at Siemens, then moved to Berner Gruppen managing equity stock-picking and a pension fund for the
investment company .
Nearly 8 years with BW LPG: set up BW LPG India and serves on its board, led the BW LPG Product Services (Viima Oil) " ABNAMRQ &' BWLPG
acquisition, served as Interim CFO, and Managing Director of BW Infrastructure in Dubai
Currently Interim CFO of Ocean GeolLoop Bank
+30 years experience from the oil and gas industry as former General Manager of Aker/Kveerner Piping Technology and
Vice President in Kveerner in Verdal L Aker
Broad skill set in business development, sales & marketing, management and construction management KVZZRNER Solutions

Chief Construction Officer in Ocean GeolLoop since February 2021
Holds a B.Sc. In Mechanical Engineering from Trondheim College of Engineering

+20 years experience within product development and project management from Kongsberg Seatex in Kongsberg
Maritime

Head of Product Development in Ocean Geol.oop since November 2022 e
Holds a M.Sc. In Electronics from Norwegian University of Science and Technology (NTNU) KONGSBERG

+20 years in the chemical and process industries from Borregaard, Norske Skog, NorFraKalk and Aibel & Norske Skog a i bel
Leadership experience in international process and product development

Chief Project Officer in Ocean Geoloop since March 2021

Holds a degree in Chemical and Process Engineering from the University of Surrey, and an MBA from Griffith University Filgoresars 4 NorFraKalk e

+20 years experience from investment management, capital markets and consulting from Skeie Alpha Invest, Terra

Securities, and BearingPoint

Acquired an overview and understanding of multiple industries T E RRA Bearing Point
Chief Commercial Officer in Ocean Geoloop since April 2021

Holds a M.Sc. in Finance from the Norwegian School of Econ. and Business Admin.

+20 years techno-commercial experience across the energy and waste industries, helping climate tech startups progress

to commercialization; most recently ran a climate tech investment portfolio for Chevron New Energies Chevron

Led the post-investment process for Chevron's NOK 100m investment in Ocean Geol.oop in 2022 and has continued to be

central in the cooperation v w
Holds an MA in Sustainable Energy from Johns Hopkins SAIS, a GMBA from Thunderbird and a BS in Supply Chain

Management from Arizona State University



TECHNOLOGY EVOLUTION

COOL builds on our founder’s progression of the e-Loop technology

lllustrative Levelized Cost of Carbon Capture
(per tonne)

1 Cony,
enﬁona,
Pr OCQSS
es 1

Industrial

Process
optimization

@) SINTEF

COOL’s technology provenance is
grounded in efforts to reduce energy
costin CO2 capture using waste heat
(e-loop development)

Under the same architecture, our
founder and inventor produced a
cooling effect

Gudesen has licensed the cooling
technology to OGL through COOL AS
to readlize near-term value

Development of COOL will also
progress the capture technology as
they both benefit from the technology
maturity.

29 Note 1) SINTEF: “Energy consumption in the Ocean Geol.oop CO, capture process” - c-Pump is COOL’s technology predecessor

@ SINTEF

2024:01162 - Restricted

Report

Energy consumption in the Ocean
Geoloop CO; capture process

Model development and energy calculation

Author(s)
John Morud
Kim Kristiansen
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